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Willits Transformation

Selzer Realty
(707) 459-6175

36 South Street, Willits 

Each office is independently owned and operated.

We sell the most properties in 
Mendocino County for a reason.

We know our stuff!
Serving Mendocino County since 1976

Serving Mendocino County since 1976.
36 South Street • Willits • 707-459-6175

Each office is independently owned and operated.

Circa 1901, this beautiful Queen 
Anne Cottage sitting on two

downtown lots has been made into
a spacious duplex. Each unit

features 1 bedroom and 1
bathroom. Experience the joy and 

leisure of easily walking/biking 
through town. Easy access to the 

fantastic Willits community
and Grange.

Special Owner Financing Terms
$335,000

SHARON NOAH 
707-489-0441

CalBRE #01346144

JAKE McFADDEN 
707-354-3874

CalBRE #01701758

Online: www.basroofing.com 

Email: basroofing@live.com

Serving areas of Mendocino, Lake and Sonoma Counties

    W.C. & G.L. insured Ca. Lic # 927007       

Residential & Commercial

Roofing applications available to fit any roofing need

Reprinted with permission from the 1988 book “The Architectural Heritage 
of Willits,” by Nelson A. Streib and Susan Pritchard, commissioned by the 
City of Willits. 

At top: 72 Humboldt Street today, complete with a little more wisteria 
surrounding the porch. Above: The same home, as photographed in 1988.

The future, the present and the past

With the opening of the bypass on November 3, the future of the Willits landscape has forever 
been changed. Will this be good for the real estate market? Bad? Will new neighborhoods arise? 
Restoration efforts continue on existing housing? What do you think? Send us your thoughts 
about the coming changes in the post-bypass Willits real estate market. Email us at  
willitsweekly@gmail.com and share your ideas in our next Real Estate section!

Looking south over Willits: the bypass, on the 
left; the railroad tracks, at center; and Main 
Street, on the right.

Photos by 
Maureen 

Moore
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WESTWOOD REAL ESTATE

Kent Westwood, Broker 
CalBRE #01293875

(707) 984-7078

Joe Morf, Agent 
CalBRE #02005443

(707) 496-1144

“Zillow Premier Agents”

MENDO REALTY, INC.
Tara Moratti
Broker-Associate

CalBRE #01420657

707-367-0389 - Cell

Specializing in Mendocino County Real Estate
www.LivInMendo.com  • tara.moratti@coldwellbanker.com

2311 Sq. Ft. • 4 bedrooms
3 bathrooms

Price Reduction Today:
$467,000

225 Haehl Creek Ct.
Willits

3 bedrooms • 2 baths
Fully remodeled

$395,000

24998 Brooktrails Dr.
Willits

MENDOCINO RANCH
& LAND SALES

ZACH CARPENTER
Realtor Associate for Andy Wiese Real Estate

707-671-6392
CalBRE #01722126

115.5 acres on Hwy. 20 in Willits; minutes from down-
town, zoned 5 acre minimums; 2 wells; great spring; 
views; power; private; behind locked gate. Approved 
for fi ve, 23-acre parcels. Owner fi nancing. $1,690,000.

160 acres with nice 3 BD, 3BA home. 1,200 sq. ft. 
shop with yoga studio. 2 ponds with additional springs, 
great well, fruit trees, garden; 20 minutes from Ukiah. 
Owner fi nancing. $845,000.

175 acres; large shop with living quarters; incredible 
pond, private, fenced. 30 minutes from Willits. Owner 
fi nancing. $675,000.

Redwood Mortgage
Hard Money

Loans
Investor

opportunities
 (707) 462-8622  (707) 459-2330 

redwoodmortgage@att.net (707) 459-1038 Fax

Independently
Owned & Operated 

CalBRE # 01219546; NML # 366784

PO Box 1089 or 218 S. Humboldt Street.  Willits, CA 95490

REALTOR  /  CalBRE #01139481 ® 

Each office independently owned and operated 

36 South Street   Willits CA 95490 
Office: 707-459-6175    VM: 707-467-3692 
Cell: 707-354-1950     Fax: 707-472-2592 

madrigalsal@comcast.net 
www.realtyworldselzer.com 

Sal Madrigal 
SELZER REALTY 

● 

● 

● 

Selzer Realty
36 South Street

Willits, CA  95490

Elida Cardona
Realty World Selzer Realty
Office: 707-459-6175
Cell Phone: 707-354-1538
Fax: 707-472-2518
ecc21@sbcglobal.net
www.realtyworldselzer.com
CalBRE #01249091Se Habla Espanol

“There’s never a dull day,” said Realtor Tara Moratti 
about her real estate career in Mendocino County. Moratti, 
a broker-associate who works with Coldwell Banker Mendo 
Realty, deals with residential sales primarily, but she loves 
to work with land and ranches, too.

The residential real estate 
market in the 95490 zip code has 
now entered its usually slower, 
winter period. “With regular 

residential sales, most are happening between March 
and October 1,” she said. “Usually with Thanksgiving, 
Christmas, the schools back in, things get a little slower.” 
But for “country properties,” she said, off-season is a 
good time to be on the market. Ranch work is slower 
in the off-season, and the fall / winter rains can make a 
country property more attractive than during the dry end-
of-summer months.

Moratti says the Willits area market hasn’t had quite “as 
great of a recovery” as the rest of the county: “It’s been 
a slower increase,” she said. The Brooktrails real estate 
market has been recovering, too, “but there’s more demand 
for properties in town and in the valley than in Brooktrails.”

One interesting point Moratti made this week, just a few 
days after the Willits bypass opened, is that the bypass 
could make buying a home in Willits or Brooktrails a better 
option for those with jobs in Ukiah. 

“Their commute is quicker from Ukiah, now that the 
bypass is in place. It will be interesting to see if the bypass 
changes things.”

There’s a big price difference between the two zip 
codes, with an entry level home priced around $250,000 
in Brooktrails and Willits, and priced around $350,000 in 
the Ukiah area. 

Homes have been generally quicker to sell in Willits 
these days, with the inventory of homes for sale “holding 
small,” Moratti said. “There’s not a lot.” This week, there 
are 32 homes for sale in the 95490 zip code, from one 
property listed at $169,000 to a $1.3 million property 
on Walker Lake Road at the south end of Willits, on 9 
acres “with a really nice house and barn and shop and 
outbuildings” and beautiful views of the neighboring private 

“lake.” That country gem is listed with a Sonoma County 
agent specializing in “upscale properties.” 

In the last six months in inland Mendocino County, there 
have been eight properties with a residence that sold for 
over $1 million. “Only one in Willits,” Moratti said. “That 
was 358 acres out Irmulco – that’s a different type of 
property – but the others were vineyard-type properties – 
that’s what’s getting you over $1 million.”

Of the other 31 homes 
currently for sale, most 
– 14 homes – are in the 
$200,000+ range, and 
the next-largest grouping 
– seven homes – are in 
the $300,000+ range. 

Most buyers are 
looking in the $250,000 
range, Moratti said, and 
homes like that are not 
lingering on the market 
too long right now. “Most 
people want 3 bedrooms, 
2 baths; they want to 
have a garage, and a 
nice-sized backyard, 
and not to be too close 
to their neighbors. If a 
property comes up that 
hits all those bells and 
whistles, they will get 
multiple offers.”

Since January 1 in the 
95490 zip code, 111 properties with residences have sold, 
for an average price of $298,673 and a median price of 
$255,000. That median price accounts for the “majority 
of homes sold,” Moratti said, with the average skewed 
upwards a bit due to the sale of a top-end property. Stats 
for this year’s home sales show “a pretty considerable 
increase,” she said, now that more “regular sellers” are 
back in the market: “They can finally sell and move and 
have liquidity in their houses,” she said. 

Moratti has two main pieces of advice to sellers: “One 
is to always get their pest and fungus inspection report 
done before their home goes on the market, so they’re not 
renegotiating the price” based on an inspection done by 
buyers. “For the $250 or $300 it costs you, it’s well worth 
it.”  

Number 2, Moratti said, is to list their properties “as close 
to the most common sales price 
as possible. If they’re really 
diligent about listing within 
5 percent of the value of the 
last [comparable] property 
sold, they will sell in three to 
six months. If the property is 
overpriced, that could make the 
time period much longer.”

Moratti concluded with a 
general comment about how 
she works in real estate: “It’s 
important to me to give people 
information so they can make 
decisions, whether they’re 
buying or selling, I see my role 
as a facilitator in how to move 
through the process, which can 
be a very challenging process, 
with emotions and personalities. 
With banks and lenders and 
the government and various 
restrictions, these can be rough 
waters to navigate!

“I try to be positive and find solutions, and provide 
information so they can make a good choice for their life,” 
Moratti said. “That’s the absolute bottom line of it. And 
making it affordable for them is what stands out for people 
the most. It’s always interesting!”
Tara Moratti, Realtor, is a broker-associate at Coldwell 
Banker Mendo Realty, CalBRE #01420657. Visit her web 
page to learn more, www.LivInMendo.com, or contact her 
at 707-367-0389 or tara.moratti@coldwellbanker.com.

Residential real estate sales specialist 
Tara Moratti talks about the 95490 market

Jennifer Poole
Editor & Reporter
jennifer@willitsweekly.com

Get your ad included in our next edition! Just email 

april@willitsweekly.com

COLUMN | Selzer on Real Estate

How’s the 
market?
Be a savvy homebuyer

The most important way to prepare 
to buy a home is to get your finances 
in order. This means gathering the 
following: your credit report, financial 
documents like your tax returns and W2 
forms to demonstrate your reportable 
income, bank statements to show your 
cash reserves, and an itemized list of 
your monthly obligations (e.g., rent, car 
payment, insurance payment, utilities, 
etc.). Gathering this data will allow you 
to figure out how much you can afford 
to borrow.

The next step is to figure out how 
much you want to borrow. Do you 
want to have a little money left over 
at the end of each month, or have 
some month left over at the end of the 
money? Is there growth potential in 
your job? Does your spouse plan to go 
to work and increase your household 

income next year? Or are you planning 
to start a family and cut your income 
in half so you or your spouse can stay 
home with the baby? Be honest with 
yourself about what kind 
of payment will allow 
you to have the lifestyle 
you want.

Remember, owning 
your own home means 
a mortgage payment, 
tax and insurance 
payments, and 
maintenance expenses. 
On the bright side, it also 
means a substantial tax 
deduction as well as 
building equity in your 
own property instead of 
paying rent to someone 
else. 

Once you’ve got your finances 
together, and you’ve decided on your 
price range, you’ll need a real estate 
agent – one you like and trust. Tell your 
Realtor how much you’re comfortable 
spending and the features 
you can’t live without; share 

your preferences about location, 
property size, square footage, number 
of bedrooms and bathrooms, and 
any special considerations, such as 

needing a one-story 
house or wanting to 
live in a specific school 
district. Be as picky as 
you can up front so your 
agent doesn’t waste your 
time showing you homes 
you’re not interested in.

Be prepared to look at 
several homes, and tell 
your agent what you like 
and don’t about each. 
It’ll just speed up the 
process of finding homes 
that fit your needs. You 

should also be open with your Realtor 
about any contingencies. For example, 
you can only afford a home at this price 
after you receive the court settlement 
you’re expecting or as soon as you 
sign the contract for your new job that 
you’ve been promised. 

Richard Selzer
Columnist

Over on Page B6Read the rest of
Savvy

It’s all about the details with home cleaning
I’m the first to admit that if I have a fresh 

set of carpet lines across my carpet, I feel 
like the house is clean, but when getting a 
property ready to sell (or preparing for the 
in-laws at Thanksgiving!), cleaning the things 
you might not catch on a routine clean can 
really make a difference.

“First and foremost, the smell of the home 
is the most important,” said a local cleaning 
expert (we’ll call her Mrs. Mop). “You may be 
used to your smell, but if anyone else is going 
to envision their lives there, having the rooms 
smell fresh and clean is a huge factor.”

Now, this isn’t to encourage a run on 
commercial spray air fresheners; spraying 
flower scents over a full kitty box just makes 
it smell like flowers and kitty box. Mrs. Mop 
recommends not only removing the box 
completely for house showings, but taking 
the time to find natural-smelling solutions 
instead. 

“If the weather permits, having open 
windows and doors on the day of the showing 
is a great way to let in fresh air, and let out 
smelly air, too,” explained Mrs. Mop. “Slice 
and bake cookies are wonderful baking in 
the oven;  some lemons down the garbage 
disposal can be a great way to freshen the 
air. Also, a pot of barely simmering water 
with orange, lemon or other citrus slices and 
a cinnamon stick, cloves or other fall-time 
spices can make a nice aroma in the house 
that doesn’t have that artificial smell.”

Once the air is taken care of, Mrs. Mop 
noted removing clutter from horizontal 
surfaces was the next priority. Clean off the 
kitchen counter tops, tables, dresser tops, 

and the bathroom counter, too. The less 
clutter, the more visible the space is and the 
larger the living areas look.

Next, detail areas like door jams, window 
sills and fan blades are good areas to check. 
Dirt and grime can collect under doorways: 
Getting out the fine detail vacuum tools to get 
crumbs out of the crevasses or scrubbing dirt 
and dust off of those high-traffic areas can 
make a big visual difference.

The track of window frames is another 
place where dust, pet fur, dead bugs, dander 
and other debris can collect. Removing the 
larger chunks with a vacuum attachment 
can start the process, but finish it with a 
good scrub: Mrs. Mop prefers an old denture 
toothbrush with its sectioned bristles which 
really allow good access inside the tracks.

Another place where bugs and dust ends 
up is inside light fixture diffusers, which are 
the glass or plastic covers that enclose the 
light bulb. Even “sealed” fixtures seem to 
have bug carcasses inside, and giving them 
a wipe and wash can make a room drastically 
brighter.  

Dusting cobwebs and surfaces is also an 
obvious step, but going a step further and 
dusting behind photo frames and other wall 
hangings can dislodge critters and other 
things that can make those dark areas a 
home. 

Another inexpensive, yet drastically 
beneficial tip is to replace the home’s toilet 
seats. Some can get worn or pick up odors 
with years of use. Replacing the seats is 
inexpensive and is a great way to help homes 
look clean and fresh. 

In bathrooms and in the kitchen, having 
your drains empty quickly and thoroughly 
is another nice visual for potential buyers 
– or guests – in your home. Pulling out 
the tub drain, removing and discarding the 
hair, and then treating the drain with a few 
scoops of baking soda, followed by vinegar 
can help clean out any additional gunk. 

Mrs. Mop is a huge fan of using baking 
soda and vinegar for many of her cleaning 
projects. She makes her own lavender-
infused vinegar – a great natural scent 
which lingers long after the cleaning is 
done. 

“Making infused vinegar is 
simple,” said Mrs. Mop. “Take one 
to two cups of the item you want to 
use for fragrance: lavender, lemon 
or orange peel, sage, rosemary 
– there’s so many options – and 
mix it into a gallon of plain white 
vinegar. Let it sit for two to three 
weeks, and then dilute it with water 
when you’re ready to use.”

How much water? Depends on 
how strong you want the solution. 
Mrs. Mop generally dilutes to a 
50/50 mix. This solution is used 
to do everything from mopping, to 
cleaning counter tops or windows.

“Now, make sure you don’t ever 
use straight vinegar on windows,” 
said Mrs. Mop. “The acidity will 
actually etch the windows and 
leave them cloudy. It’s very 
important to dilute!”

– Maureen Moore

The most amazing 
vacuum

Over a year ago, I was fed up with 
my vacuum cleaner. Living on a dirt 
road with a dog and a cat, having 
to vacuum was a pretty common 
occurrence. I had an old machine 
and using it just felt like going 
through the motions: The payoff 
was never too exciting. I reached 
out to my friends on Facebook for 

a recommendation on a new 
vacuum. 

“Tomorrow, I feel the need 
to purchase a new vacuum. 
Mine doesn’t suck anymore 
and it’s a one-person, 
two-animal, dirt-driveway 
problem. Anyone really like 
any certain bugless brand 
that I won’t need an 11th job 
to pay for? One especially 
effective for animal hair? One 
that #totallysucks. 

The vote for the Shark 
brand vacuums was amaz-
ing. I decided to go for it, and 
I was able to order a Shark 
Navigator, shown at left, di-
rectly through Willits Power & 
Hardware. 

I can only say, everyone 
was so right. It’s an amazing 

vacuum, and I join the 
ranks of those recom-
mending it now, too!

– Maureen Moore

At top, from left: Animal hair, dirt and debris fill a window track. 
A denture brush and elbow grease remove the gunk from the 
track. The cleaned track not only looks nice, but makes opening 
the window easier, too. At left: The Shark vacuum in all its glory 
while cleaning animal hair off a fabric pet bed. Check out those 
suction lines! Above: Cleaning the window sills can also make 
a great difference. This sill sits behind the couch and is out of 
sight until the furniture is moved. 
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Elida Cardona
Elida Cardona has been in the real estate 

market for 17 years, and in Willits since she 
was just 3 years old. This hometown Realtor 
started her career as an agent with Century 21 
under the guidance of broker Priscilla Ryan. 
When Century 21 was purchased by Selzer 
Realty, Cardona stayed with the company and 
continues to offer experienced assistance for 
buyers and sellers in the Willits area.

With almost two decades of real estate 
sales under her belt, Cardona said she’s been 
fortunate to remain in the field through the ups 
and downs of the cyclical industry. 

Being bilingual has been a great advantage 
for Cardona, and she enjoys working with the 
Hispanic community in our local area. While 
Cardona works with sellers also, she noted 
that especially enjoys working with buyers and 
helping clients find the home of their dreams. 

“Pairing a buyer with a home is such a 
wonderful feeling,” said Cardona. “There’s 
nothing like the moment when you hand over 
the keys to a new homeowner, especially when 
they might have thought it was something that 
they wouldn’t be able to achieve!”

Cardona recalled one transaction that really 
stuck with her as a great success story, after 
she encouraged a renting family to go ahead 
and look at the possibility of being approved to 
become buyers.

“The family, complete with five kids, were 
living in a small trailer,” said Cardona. “I decided to 
approach them about the possibility of homeownership, 
and they were worried that they just wouldn’t be able to 
meet the qualifications, have enough of a down payment 
and whatnot, but I kept encouraging them and connected 
them with a great lender. The lender was able to qualify 
them, I continued to help them submit paperwork, made 
sure everything was signed and filled out correctly, 
and when they were interested in writing an offer on a 
property that I already had listed, the sellers were equally 
enthusiastic about having their property – which was their 
home before it was turned into a rental – returned to having 
a resident owner.

“The sellers worked with the buyers, and they were 
able to come to an agreement that worked for everyone 
involved. The family purchased the house and has made 
it into a beautiful home for themselves and their children. 
They’ve done yard work and really boosted the curb appeal 
and, even to this day, the buyers will thank me when they 
see me and tell me how happy they are with the house. It 
was great to be a part of helping them achieve something 
that they didn’t think they could.”

The idea of becoming a real estate agent really came 
clear for Cardona when she herself purchased her first 
home. She decided to start taking online courses and also 

attended classes at Mendocino College.
“I remember thinking, I can do this,” said Cardona. “I 

like people, and working with someone to find their dream 
home sounds like a great job!” 

Working with the public has always been a part of 
Cardona’s work; after graduating from Willits High School, 
Cardona held her first job with Larry and Virginia Stranske 
at Kimberly’s Jewelry. She started with the Stranskes when 
the store was located where Printing Plus stands today. 

“The Stranskes moved in just after the Candy Kitchen 
closed; then I remember moving with them to the Victorian 
house on the corner of State and Humboldt streets. It was 
always a fun job since people coming in to buy jewelry 
were always in such a great mood … and of course, I could 
try on and check out all the goodies sold there!”

Nowadays the trinkets she really enjoys come attached 
to a keychain. 

“Real estate is such a rewarding job,” said Cardona. 
“Giving a new homeowner the keys is such a great moment 
to be included in, I really love being able to be a part of 
those clients’ happy moments!”

To connect with Cardona, call her directly at 354-1538.
– Maureen Moore

Roxanne Lemos-Neese
This month, Willits Realtor Roxanne Lemos-

Neese will be celebrating 12 years as a licensed 
real estate agent. Lemos-Neese received her 
license in November of 2004 after attending 
Anthony Schools for her initial classes and then 
completing her continuing education with Nash 
Gonzalez at Mendocino College. 

“I started originally with Garbocci Van Housen 
Realty and then worked at Pacific Properties, 
too,” said Lemos-Neese. “Then, about six years 
ago, I moved over to Coldwell Banker, where I 
continue to work with buyers and sellers today.”

Starting out just prior to the real estate bust 
offered Lemos-Neese a taste of what benefits the 
job could offer – and what a roller coaster of an 
industry it can be, too. 

“I remember I had one transaction – the biggest 
one of my career up until this year – and then 
the market crashed,” reminisced Lemos-Neese. 
“Being one of the agents of that time period really 
felt like being a part of a historical time in the 
industry. Even through those hard times, I really 
learned a lot about the market: how to deal with 
problems and try to help with everyone’s unique 
situations.”

Becoming an agent also rounded out Lemos-
Neese’s trifecta of knowledge about the real 
estate industry: more than 20 years ago, she 
worked at First American Title Company, working 
“on the other side of the desk” for real estate 
transactions, and through the eyes of a contractor’s wife, 
Lemos-Neese also has a keen eye for structural and 
fundamental building problems and concerns.

Lemos-Neese married her husband, Robert Neese, in 
the late 1990s and enjoyed working with him through his 
part of the real estate industry.

“It really motivated me to want to get my license,” said 
Lemos-Neese. “I knew I had experience in the title and 
escrow end, and then with the experience gained by 
learning from Robert, becoming an agent really seemed to 
be a natural next step.’

“I wanted autonomy; I wanted to have hours that I could 
be flexible with and be able to say ‘no’ if I wanted. Little 
did I know, that wasn’t really an option,” laughed Lemos-
Neese. “Once you start in the industry, you really just have 
to be on. I found that I really liked to be in the office and to 
be able to learn from other agents and other escrows in a 
way that one really benefits from being immersed in on a 
daily basis.”

Lemos-Neese works mainly with residential properties 
and works up and down the 101 corridor, from Laytonville 
to Santa Rosa, though she notes her favorite area is a 
little closer to home, working usually down to about the 
Cloverdale area.

 “I really love a personal connection with my clients and 
enjoy talking on the phone and meeting face to face for 
all the important steps,” explained Lemos-Neese. “The 
Sonoma County market is certainly different, and how the 
agents interact and exchange information is more digitally 
focused.” 

Working on this personal level has allowed Lemos-
Neese to make great connections with other industry 
professionals and to help guide clients down the right path 
to allow for a successful transaction.

“It’s so important to make sure you do the steps in the 
right order,” said Lemos-Neese. “I always encourage my 
clients to meet with a lender first. I’ve had a great working 
relationship with Debbi Mirabelli of Pinnacle Capital, 
among others, but finding a lender you can communicate 
with is so important. Then, get prequalified and clear on a 
budget you can afford. There’s nothing worse than looking 
at houses first to find out that the one you fell in love with is 
$50,000 or $80,000 out of your price range.”

Lemos-Neese noted her excitement to be a part of the 
process, working with buyers and sellers, and completing 
the transactions successfully for all involved.

“It’s wonderful to get to go through the process with 
them,” said Lemos-Neese. “Sometimes it can be quite an 
evolution; buyers think they might have their minds set, 
and sometimes what they end up with is not at all what they 
originally thought they’d want. It’s fun to watch the process 
evolve, and it’s really satisfying when you can give them an 
amazing place to live and raise their families.”

To reach Lemos-Neese, call 484-6489 or stop by the 
Coldwell Banker Mendo Realty office located at 1460 
South Main Street in Willits. Lemos-Neese is in the office 
Monday through Friday and would love to have people 
drop in and say hello!

– Maureen Moore

Bill
Barksdale

REALTOR®, GRI
CABRE#01106662

BARK@PACIFIC.NET
OFFICE: 459-8888

Cell: 707.391.5436 | Office: 707.468.8500 | Fax: 707.497.3550

108 North School Street | Ukiah, CA 95482

Home loans for purchase or refinance

NOW OFFERING
SEAMLESS
ALUMINUM
GUTTERS

real roofing done once.
done right. 

Dunlap

CA. Lic. #806498

462-ROOF

For the best in service,
remember to always insist on

Fidelity National Title

704 E. Perkins Street, Suite D | Ukiah, CA  95482
Ph: (707) 467-9212          Fax: (707) 467-9183

Your Dedicated Escrow Team:
Annette Pearce | Susie Robertson | Denise LaHa

Trusted everywhere,
every day.

Nicholas Casagrande, EA
nicholas@ncfinancialgroup.com
nicholas.casagrande@ceterafs.com

855.240.6606 

Know Before You Buy
Financial Guidance for 
Property Buying

Call today for advice
Taxes | Investments | Insurance

EA # 105934  •  CA DRE # 01854336  •  Insurance LIC # 0H68496
675 S. Main St. Willits, CA 95490
Advisory services o�ered through Cetera Investment Advisers LLC. Securities o�ered 
through Cetera Financial Specialists LLC (doing insurance business in CA as CFGFS 
Insurance Agency), member FINRA/SIPC. Cetera is under separate ownership from 
any other named entity.

CalBRE # 1712217

Sanhedrin Nursery
1094 Locust St., Willits • 459-9009
OPEN SUNDAY - Closed Mon. & Tues.

Spring
Miracles
Time  to plant bulbs.

Daffodils, Tulips & Hyacinths.

Fall is for Planting
Trees and shrubs to

Beautify your Garden.

Sharon Noah

Your Mendocino County Realtor® 

208 EAST SAN FRANCISCO AVE. WILLITS, CA 95490
WWW.SPARETIMESUPPLY.COM

FALL HOURS: 
MONDAY - SATURDAY: 9 AM TO 6 PM

CLOSED SUNDAYS

SPARETIME
SUPPLY

PHONE: 707-459-6791              

Take the guesswork out of your 
insurance. Whether it’s your car, 
home, life, or more, I can help you 
feel good about your coverage, as 
well as the price you’re paying.  
GET TO A BETTER STATE™.
CALL ME TODAY.

State of  
Insurance. 

I deliver both.

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm 
Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL • State 

Farm Life Insurance Company (Not licensed in MA, NY or WI), State Farm Life and Accident 
Assurance Company (Licensed in NY and WI), Bloomington, IL1101258.1

Lisa Epstein, Agent
Insurance Lic#: 0G52382

733 S Main Street
Willits, CA  95490

Bus: 707-459-4044

Agent Profiles | Roxanne Lemos-Neese and Elida Cardona

Women in Real Estate
Each month, Willits Weekly welcomes real estate offices to nominate an 

agent, male or female, to be showcased in one of our agent profiles

Professional Rental
Management and Maintenance

Douglas Johnson
Realtor ®

Agent/Owner
707.459.5975

wpm@instawave.net

CalBRE#01888600
707.456.0950 (fax)

152 S. Main St.  /  P.O. Box 2440 Willits, CA 95490

Remodeling?
Showing Your 

Home?
Need Extra Space?

Safe & Easy Access
14 Sizes: 5x5 to 12x40

Call for Availability & Rates

261 Franklin Ave. • Willits • 459-2529

®

CANTUA
INSURANCE AGENCY

16 W. Valley Street • Willits, CA 95490
Bus: (707) 459-3276 • Fax: (707) 459-3298
www.NorCalQuote.com • rcantua@farmersagent.com

Randy Cantua
Insurance Agent

Lic. #0C67822

Auto • Home • Life • Health • Business
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MENDO REALTY, INC.
MENDOCINO COUNTY’S

PREMIER REAL ESTATE COMPANY
1460 South Main Street, Willits • (707) 459-5389

You’ll love the lifestyle 
of this cheerful 3 bed, 
2 bath home...views of  
the golf course, majestic 
trees and just the right 
amount of sunshine. And 
comfortable. This is a 
must see. $269,900

Investment opportunity! 
Reduce your taxes by 
owning this income prop-
erty. 2 bedroom, 1 bath 
duplex. $240,000

2 Separate Homes on one 
lot. Extensively REMOD-
ELED including new win-
dows, hall, bath in house 
A. Both have new carpet, 
paint and tile flooirng. 
$429,000

New — New — New! 
Tucked into the west side 
of Willits sits a newly 
constructed 3 bed, 2 bath 
home. It sits on a corner 
lot with ample parking. 
$369,000

Cabin Style 2 bedroom, 
1 bath home set  on a 
private wooded triple 
merged lot that’s 0.82 of 
an acre. Bring your ideas 
and make this home 
great again! $154,900

Downtown commercial 
property with 130’ of 
Main St. frontage with 21 
off street parking spaces. 
Property has great expo-
sure. For sale $795,000 
or Lease $.90 per ft. (ne-
gotiable)

Lee Persico
CalBRE #00446837

707-459-5389
cbmrwillits@pacific.net

Bill Barksdale
CalBRE #01106662

707-489-2232
bark@pacific.net

Tara Moratti
CalBRE #01420657

707-367-0389
tara.moratti@coldwellbanker.com

Roxanne Lemos-Neese
CalBRE #01712217

707-484-6489
roxanne@getmendohomes.com

Patsy Broeske
CalBRE #01949646

707-841-8053
patsy.broeske@coldwellbanker.com

Randa Craighead
CalBRE #01971901

707-841-7778
mrcraighead@comcast.net

Nicole Flamer
CalBRE #01932844

707-354-2301
nf@coldwellbanker.com

Michelle Goforth
CalBRE #01461392

707-841-7409
isellwillits@ymail.com

Karena Jolly
CalBRE #01482063

707-354-2999
karena.jolly@gmail.com

Contact one of our experienced agents to find homes for sale in Willits or Mendocino County.
mendocinocountyproperties.com • coldwellbanker.com

1025 Hearst Willits Road
Willits, CA 95490

Certified Hydrogeologist No. 153

survey4water@comcast.net
survey4water.net

707/354-4618

SURVEY4WATER

DD. DDDDDD G. MMEDEDDDE

FIND WATER BEFORE YOU DRILL

Once you’ve found your dream home, 
be a savvy buyer. If you cannot make a 
quick decision, you could lose the house 
to a more organized buyer. Take care 
of anything that could slow the process 
down as soon as possible. If grandma 
has veto power over your house choice 
because she’s loaning you the down 
payment, get her approval early. 

Then, work closely with your Realtor 
to make an offer that spells out who 
is paying for what and exactly what 
is included in the sale. Who pays for 
inspections? Repairs? Loan fees? 
Closing costs? What stays with the 
house: hot tub, window treatments, pool 
equipment? Being a good negotiator 
means paying attention to the details. 
Your Realtor can help with this. 

I was recently asked, “When does a 
real estate agent’s relationship with a 
buyer or seller end?” I said, “When one 
of you dies.” Smart Realtors know that 
people typically stay in their homes for 
about seven years. After that, they’ll 
need a good real estate agent to help 
them buy and/or sell their next home, 
and if that agent has been helpful during 
those years, they’ll be the first person the 
buyer or seller calls. So don’t hesitate 
to ask for help from your Realtor even 
after the sale. They will be happy to be 
of service if it means you will remember 
them.

If you have questions about real estate 
or property management, please contact 
me at rselzer@selzerrealty.com or visit 
www.realtyworldselzer.com. If I use your 
suggestion in a column, I’ll send you a 
$5 gift card to Roland’s Bakery. If you’d 
like to read previous articles, visit my 
blog at www.richardselzer.com.
Dick Selzer is a real estate broker who 
has been in the business for more than 
40 years.

From Page B3
The rest of

Savvy
COLUMN | 
Numbers by Nick

Organizing 
your accounts

Hello Willits Friends and 
Neighbors. Welcome to 
November’s column – the 
purpose of which is to help you 
make wise decisions about your 
“money.” I also want to make 
sure your finances are organized 
and ready for important life 
events like buying a home … or 
for some fun. 

The end of the year is a great 
time to get your finances in 
order – for taxes, for next year’s 
commitments and adventures. 
In October’s column I talked 
about getting a free copy of your 
credit report to review: You want 
to make sure that what’s listed 
on your credit report is accurate 
and actually your history. 
Mistakes are made ... and if so, 
you need to contact the creditor 
or “issuer” and work to have the 
listing taken off this important 
catalogue of your credit history. 

A 50 or 100 point swing in 
your credit rating can mean a 
better loan rate for car or home, 
etc. In case you did not get your 
credit report last month, here 
is the link once again: www.
annualcreditreport.com. It’s free.

OK, let’s continue streamlining 
your accounts … you’ll want to 
take these one at a time:

Multiple bank/checking 
accounts: This is a great time to 
review, consolidate or close.

Review your statements: Do 

you have any recurring debits 
for services that you are not 
even using? Contact them and 
have the debits removed. 

Go paperless: You may have 
too many statements arriving 
each month. Determine which 
ones you want for record 
keeping, and go paperless with 
the others. Call the source or do 
it yourself via your account on 
their website.

Retirement accounts from an 
old employer: Best to set up an 
appointment with me, as there 
are quite a few steps here.

Life insurance plan review: If 
you have an older policy, if you 
need a new one, or if your family 
need(s) have changed. 

Car insurance rate: There 
could be better rates out there, 
especially if you are a good 
driver or if a ticket(s) has fallen 
off your record. Worth a call!

Homeowners insurance: 
Have you added a garage? You 
want to make sure you have the 
right coverage. 

Cell phone plan: If your 
contract end is coming up, that’s 

always a good time to speak 
with the competition to gauge 
how to negotiate with your 
current supplier. 

Once you’ve done the above, 
be sure to properly destroy the 
checks, statements, and policies 
associated with the accounts 
you have closed.

Taking the time to renegotiate 
and/or de-clutter the above will 
go a long way in helping you 
feel a bit more in control of your 
money and life’s protection 
plans, and it will make applying 
for a mortgage or home equity 
line of credit a smooth process.

I’d be happy to assist you with 
any of these tasks above. Than 
you, and Happy November!
Nicholas Casagrande, EA, is 
an accountant and a financial 
advisor. His firm, NC Financial 
Group, is a wealth management 
firm serving individual clients 
as well as small-to-medium-
sized businesses. Client work 
includes personal and corporate 
taxes, investment planning, 
insurance, and real estate. NC 
Financial Group’s Willits office 
is located at 675 South Main 
Street; contact 855-240-6606 or 
nicholas@ncfinancialgroup.com 
for more information.

Nicholas Casagrande
Columnist


